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IT ACCESS ANNOUNCES ITS NEWEST PARTNERSHIP WITH SOFTWAREONE    
 
Westford, MA, December 19, 2007 – IT ACCESS, one of the leading technology companies relating 
to network infrastructure and implementation services, announced today that it has partnered with 
worldwide software licensing experts, SoftwareOne.  IT ACCESS is proud to have them as one of 
their strongest partners.  
 
After evaluating the Microsoft Software Large Account Resellers in the United States, IT ACCESS 
made its decision to partner with SoftwareOne based on their reputation and proven track record in 
the software licensing industry. 
 
SoftwareONE offers the in-depth knowledge and experience to make sure software licensing 
agreements fit a company's needs.  Clients have recognized SoftwareOne as "the software licensing 
experts" for more than 20 years.   
 
At SoftwareONE, they focus exclusively on maximizing the value of software licensing.  Their staff 
specializes in delivering outstanding service to small, medium and enterprise-level clients worldwide. 
 
SoftwareONE earned the prestigious 2007 Microsoft Operational Excellence award.  This 
achievement validates the company’s commitment to error-free contract submittal. 
 
We at IT ACCESS are looking forward to a long and committed relationship as partners in the 
Enterprise licensing of software with SoftwareOne.  
 
 
ABOUT IT ACCESS 
IT ACCESS has the experience and expertise in the design, technology procurement and support 
services to fulfill your IT needs. Our highly trained consultants will help you analyze your business 
goals and advise you on technologies to give your organization a competitive advantage. Our 
commitment to your company will continue to provide you with state-of-the-art technology and 
comprehensive solution services to support your IT challenges.  For more information, please visit 
www.itaccess.com. 
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